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A P R I L  2 0 1 0 

sales      c on  c epts    ,  in  c .

2 6 6 0 0  d e t r o i t  r d ,  s t e  2 6 0  •  w e s t l a k e ,  o h  4 4 1 4 5

4 4 0 - 5 7 5 - 7 0 0 0  •  8 0 0 - 3 4 6 - 3 7 2 4  •  w w w . s a l e s c o n c e p t s i n c . c o m sell     more    .

Phone Clinic
Learn the techniques that will make 
you more effective when selling 
or booking appointments over 
the phone.

pain without pain
Having trouble getting people in real 
Pain? Maybe you are in as much 
Pain as they are. Come figure out 
how to stop empathy.

role playing
The only way to get comfortable with 
the system is to use it. There’s no 
better place to practice than the safe 
environment of SCI. Work with other 
members under the guidance of an 
SCI instructor.

SEll More, 
Sell More Easily
Learn how to shorten the cycle, 
raise your closing rate, make more 
money, and have more fun doing it 
all. Sound interesting, come and 
find out more.

Qualify or Disqualify 
Determine as quickly as possible 
whether the person on the phone 
or across the table will ever buy 
from you.

Monkey Paw  
Would you rather sell a small job at 
a profit to begin a relationship—or 
walk away with a “future”?

Contracts Why & How?   
Are you losing control of the 
process? Still getting stalls and 
objections? Learn how to eliminate 
these difficulties.

7:30-9:00am
Early Bird

9:00am-Noon
Role 
Playing

1:00-4:00pm
sell more, 
sell more 
easily

7:30-9:00am
Early Bird

1:00-4:00pm
Qualify or 
Disqualify

7:30-9:00am
Early Bird

9:00am-Noon
phone
clinic

1:00-4:00pm
Pain Without 
Pain

7:30-9:00am
Early Bird

9:00am-Noon
monkey paw

1:00-4:00pm
Contracts 
Why & How

Office closed 
At 12noon


