
Sales Concepts teaches my entire team a sales process. 
I am a manufacturing guy, process, staging, gett ing product 
out the door… that is how my mind works. Our historical 
sales technique was not even close to a process.

That is what sold me, the process. We always had different 
styles, different terminology and labels, and very different 
outcomes before. 

Now, we are seeing a reinvigoration of the sales team. 
We are asking more questions, determining what we 
are not doing for our current customers. We would have 
missed those opportunit ies without the work we are 
doing with Sales Concepts.
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440 -575 -7000   •   800 -346 -3724
www.salesconceptsinc.com 	 SELL MORE.

“We see improvement every day.”

is your sales team pulling you out of the recession?
Do you have a proactive Plan?

A ‘sell more’  discussion led by al & keith strauss

 Secrets for selling in an uncertain economy
 

wednesday,  March 24,  2010

the Union Club

7:30  -  10 :30  am

Complimentary breakfast,  parking,  attendance for ceo’s and owners 

to reserve your seat,  rsvp 440 575-7000


